
SALES ENGINEER

JOB OVERVIEW 

REQUIREMENTS

Applications will be reviewed on a rolling basis, and interviews will be conducted
until the right candidate is found. Don't wait for the deadline—apply now!

Sector Location

Duration

Provide clients with detailed product usage and maintenance information to ensure
optimal performance.
Assist to build and maintain strong relationships with clients to understand their needs
and provide appropriate product recommendations.
Assist in achieving  sales targets through proactive engagement and excellent customer
service.
Assist to prepare and present technical proposals and quotations to clients.
Assist in coordinating product deliveries and maintaining inventory records.
Support administrative tasks, including preparing reports, updating databases, and
maintaining accurate sales documentation.
Rotate across departments to gain exposure to various operational and technical
aspects of the business.

The Sales Engineer at Davis & Shirtliff will support sales operations and client
engagement in line with D&S’s objectives, ensuring customer satisfaction, effective
promotion of products, and operational efficiency while developing technical and
professional skills in the water equipment & Solar Energy sector.

20th November 2026

KEY RESPONSIBILITIES

Deadline

Application link Click here

APPLICATION

Bachelor’s degree in engineering discipline such as:
Civil, Mechanical, Water resources.
Graduated between 6 months and 2 years ago. 
Eagerness towards customer-facing roles .
Proficient in the use of Microsoft office suite.
Having AutoCAD skills is an added advantage

Water treatement & Solar energy Rusizi/Kigali

INTERNSHIP/JOB OPPORTUNITY

6months paid internship
Then employment offer if good performance

https://www.davisandshirtliff.com/
https://forms.gle/1tR4VpTYRSN5aozY7
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